STANDING OUT FROM THE CROWD
Taking growth to the next level
Exceptional opportunities never simply glide across the skyline. They have to be identified,
cultivated and – most importantly – actualised.
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or a number of years, Ethos engaged with the management of
The Eazi Group – Africa’s market leader in the rental, sale and
servicing of mobile work-at-height and material handling solutions.
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transaction. TiAuto’s growth was impressive. We expanded Tiger Wheel
& Tyre stores from 52 to 87; doubled EBITDA; introduced new
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Accordingly, the Group is well positioned to capture additional
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Under the leadership of Alex Taplin and his team, the business
will forge ahead and we eagerly anticipate reading the next
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greater competitive
advantage
in turbulent
Eddie Keizan,
TiAuto Founder,
reflected:times.
I am infinitely proud of TiAuto, dedicating 42 years of my career
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have achieved this alone. One partnership that
identify and elevate
entrenched success was our long-term relationship with Ethos. Like
me, they believed in the business and its people and were equal
custodians of the brand. That collaboration – the genuine shared
values and teamwork – made the difference; we were ‘in it together’.
I can’t think of better partners to have supported my final chapters
with the business.
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